MANUFACTURED
HOUSING REPORT

GROWING DEMAND [N A
CRITICAL MARKE T

Manufactured housingis responding to rising demand
from consumers seeking affordable options, and investors
are taking notice. OccUpancy rates have risen, reaching
93.8%, and sates velocity has also increased. The industry
outlook is positive, with occupancy and site rents expected
to continue to climbin 2023. Read on for a more in-depth
look at the trends and data across this burgeoning'sector:




Industry Overview

The need for quality, affordable housing has never

been greater. Today's manufactured homes can deliver
outstanding quality and performance at prices that are
up to 50 percent less per square foot than conventional
site-built homes. These savings allow more and more
Americans to own their own homes, eveninthe face of an
ever-widening housing affordability gap.

The affordability of manufactured housing is due to the
efficiencies of the factory-building process. Manufactured
homes are constructed with standard building materials
and built almost entirely offsite in a factory. The controlled
construction environment and assembly line techniques
remove many of the problems encountered during
traditional home construction, such as weather, theft,
vandalism, damage to building products and materials,
and unskilled labor. Factory employees are trained and
managed more effectively and efficiently than the system
of contracted labor employed by the site-built home
construction industry.

Much like other assembly line operations, manufactured
homes benefit from the economies of scale resulting from
purchasing large quantities of materials, products and
appliances. Manufactured home builders can negotiate
substantial savings on many components used in building
a home, with these savings passed on directly to the
homebuyer.

We've seen an evolution in the types and quality of
manufactured homes available to buyers. Technological
advances now allow manufactured home builders to
offeravariety of popular architectural styles and exterior
finishes for two-story and single-family attached units.
These appealto a broad buyer audience while blending
seamlessly into most neighborhoods.

Atthe same time, greater flexibility in the construction
process allows for customization of each home

to meet a buyer's lifestyle and needs. Interior features
include vaulted ceilings, working fireplaces, state-of
the-art kitchens and baths, and porches. These give
homebuyers all the features found in traditional, site-
built homes. Enhanced energy efficiency in manufactured
homes, achieved with upgraded levels of insulation and
more efficient heating and cooling systems, provides
another critical source of savings for homeowners in this
era of rising energy costs. Smart buyers also are turning to
EnergyStar labeled manufactured homes for substantial
savings in day-to-day home maintenance and ownership.

Technological advances, evolutionary designs, and a
focus on delivering high quality homes that families can
afford are the driving forces within the manufactured
housing industry. That's why more people are turning to
manufactured housing to deliver homes that fit their needs
and wants, at prices they can afford.
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Annual Household Income
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Highlights

Manufactured housing continues to record rising

demand from consumers seeking less expensive options,
and investors are taking note. The industry is seeing
anincreasing influx of buyers eyeing the potential of
manufactured home communities. This, in turn, is helping
fuelasurge in the much-needed development of new
stock.

The national occupancy rate rose 10 basis pointsin 2021,
reaching 93.8%. Occupancy is up 60 basis points year over
year. In addition, sales velocity has risen, reflecting the
accelerating pace of investor demand for manufactured
housing communities. Among the regions, the Southwest
has maintained the lowest vacancy rate, at 1.7%, while
the highest vacancy rates, an average of 13.5%, are in the
Great Lakes region.

Rents have been on the rise for the past several quarters,
reaching nearly $580 per month. Current rents are up 4%
from one yearago. The Southwest marks the highest rent
levels in the nation, with an average of $932 per month,
while the most affordable lot rents in the nation, $417 per
month, are found in the Great Plains region.

Outlook

With an aging demographic, demand for manufactured
homes will remain high from retirees looking to downsize.
Additionally, as interest rates have risen and median home
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prices have skyrocketed, families have been priced out
of competing property types such as condominiums and
single-family homes. Price is key to prospective renters
and buyers, who are beginning to realize manufactured
housing is the most affordable type of home ownership in
the United States.

Investors are recognizing that the investment
fundamentals in the manufactured housing sector

create a strong and stable opportunity, especially in high
quality housing communities. Previously, manufactured
housing communities were typically owned by smaller
family operations and suffered from higher vacancy and
poor-quality communities. This created opportunity for
investors with larger portfolios who were interested in the
upside potential of purchasing new manufactured homes
and/or fixing up property to increase occupancy and
revenue. Currently, the supply of manufactured housing
forsaleis low. Due to the shortage of available options and
the sector's ability to keep operating expenses low, there
is strong demand from an investment point of view.

Goinginto 2023, the industry outlook is positive. The

need for affordable housing options and residential
experiences will continue to increase. Manufactured
housing community occupancy and site rents are expected
to continue to climb in response.
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Manufactured Housing Facts
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22 million people live in
manufactured homes in the U.S.
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Manufactured Home Avg. price
per SF-572.21
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$108,000 average
new home price
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51% of new manufactured
homes are placed in communities
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9% of new single- family
home starts
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4.3 million home sitesin the U.S.

76% of new manufactured homes
titled as personal property

I
i}

4.2% average annual
pad rentincrease

Written By: Kyle Door, Senior Analyst, IRR-Grand Rapids

Age of Residents by Household - Source: Manufactured Housing Institute

Annual Household Income - Source: Manufactured Housing Institute
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ABOUT VIEWPOINT

- Integra Realty Resources (IRR) is one of the largest independent commercial real estate valuation and

Irr@ consulting firms in North America, with over 161 MAI-designated members of the Appraisal Institute
among over 600 professionals based in our more than 50 offices throughout the United States and the
Caribbean. Founded in 1999, the firm specializes in real estate appraisals, feasibility and market studies,
expert testimony, and related property consulting services across all local and national markets. Our
valuation and counseling services span all commercial property types and locations, from individual
properties to large portfolio assignments. For more information, visit www.irr.com.

ABOUT IRR

For over 20 years, Integra Realty Resources, Inc. (IRR) has grown to become one of North America’s largest independent CRE
market research, valuation, and counseling firms. Our clients tell us that our 600+ professionals in 50+ offices deliver
extraordinary insight, unbiased advice, and excellent service. In 2022, IRR valued over $140 billion in real estate assets across
more than 60 metro markets comprising over 31,500 assignments.

Every IRR office is supervised by one of our more than 161 MALl-designated professionals, industry leaders who have over 25
years, on average, of experience in their local markets. Having more MA|-designated experts than any other firm is just one
testament to the high levels of training and experience which we put at our clients’ disposal: as of January 2022, IRR's senior
management team also includes: 14 FRICS; 9 MRICS; 16 CREs; 25 SRAs; 16 CCIMs; 6 ASAs.

These designations from the most prestigious real estate organizations in the world mean that from a culture of quality and
ongoing professional development, we can offer unparalleled expertise in appraisals, feasibility and market studies, expert
testimony, and related property consulting services across all local and national markets. IRR stands ready to serve you with
unmatched Local Expertise...Nationally.

Disclaimer

© 2023 Integra Realty Resources, Inc. While the great majority of data and content contained herein is proprietary to IRR, this publication includes
data provided by third parties including CoStar Realty Information, Inc., Real Capital Analytics, Inc., and Moody's Analytics REIS. The information
contained in this publication is provided for general information only and should not be relied upon for decision making. Instead, you must conduct
your own independent investigation and consult your own professional advisors. No representation or warranty is made regarding the accuracy of
the information contained in this publication. In addition, this publication does not render legal, accounting, appraisal, counseling, investment or
other professional advice. Any reliance on this publication is at your own risk.



